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Welcome to the first Stonehorn Global 
Partners quarterly portfolio review.  

When we proudly established Stonehorn our 
aim wasn’t just to ensure our interests were 
aligned directly with those of our investors.  

We also wanted to express that alignment 
in everything we do. 

We trust that our first quarterly portfolio review embodies 

this approach. We hope you find it candid and thoughtful, 

giving you an on-the-ground feel for what’s happening in Asia 

and your investments in the region.  

It’s been an eventful quarter; the US implemented a trade ban 

on China’s largest smartphone manufacturer; protests in Hong 

Kong escalated, as did trade tensions between Japan and 

South Korea; US companies manufacturing in China worried 

about ‘decoupling’; India grappled with credit concerns; and 

oil prices rose. Whilst such events are largely unpredictable, 

slowing global growth turns newsworthy events like these into 

a zero-sum game. That makes them more likely, and their 

impact potentially more adverse. 

John, Duke and I have been investing for a combined 50 years, 

including over 30 years in Asia and over 10 years together as a 

team. Not only are we used to the turbulent economic and 

political environments of the region, we welcome them. 

 

Why? Because the challenge is so often the source of the 

opportunity. This view is founded on two fundamental beliefs, 

supported by hard-won experience. The first is that the long 

term returns from Asian equities will be higher than the 

returns of major developed markets. The second is that Asian 

equities are more prone to mispricing than major developed 

markets.  

Asian capital markets remain inefficient because many Asian 

investors are retail in nature (less institutional participation) 

than their Western counterparts. Western investors, 

meanwhile, tend to be less knowledgeable about Asian 

markets than their Asian counterparts. It is, as they say, easier 

for the East to learn about the West than it is for the West to 

learn about the East.  

About Stonehorn Global Partners 

Stonehorn Global Partners ‘Stonehorn’ believes that 

alignment of interest with their clients is what builds 

sustainable partnerships. 

• Stonehorn’s founding members have partnered 

together in Asia for over 10 years.  

• Strong track record investing in Asian equities. 

• Have an extensive network and relationships with Asian 

companies, government bodies and industry and local 

contacts. 

• Stonehorn Asia Equity Strategy is a high conviction 

long-only portfolio of Asian companies, actively 

managed, unconstrained and benchmark unaware. 

Stonehorn Asia Equity Strategy  
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Stonehorn bridges this gap to the benefit of our investors by 

capitalising on this inefficiency, welcoming short-term 

turbulence whilst maintaining a long term perspective. 

As an example, consider tech giant Baidu, often called China’s 

Google and one of our largest holdings right now. Eighteen 

months ago it had a market capitalization of around US$100 

billion, we have followed this company for a long time, so we 

jumped at the chance during the quarter to make our first 

investment in this name some 65% cheaper at a mere US$35 

billion market capitalisation.  

In developed markets, the market caps of large companies 

tend not to change so much so quickly. In the case of Baidu, 

the market was too pessimistic, which delivered a high-quality 

opportunity investors in Western markets rarely get.  

Another example was BYD, another of our top active holdings. 

Over the past decade it has experienced 15 quarters in which 

its share price swung by more than 20% from the previous 

quarter.  

A stock with such frequent and severe price movements 

would be prohibitively difficult to own for most Western fund 

managers. With the holding power afforded by our partner, 

Trawalla Capital (Trawalla Capital partners with exceptional 

investment managers to co-create investment management 

firms by providing patient capital), such fluctuations are to 

our advantage. 

Against this backdrop, the decline in our net asset value of 

5.2% for the September quarter, underperforming the MSCI 

Asia ex-Japan index by 0.7%, shouldn’t be a concern. Near-

term swings in share prices in particular and markets at large 

are the source of future Baidu-style opportunities. 

Running a concentrated portfolio where the top 10 stocks 

account for more than half the portfolio by weight entails 

accepting adverse changes in quarterly performance. 

By taking a long-term view we can turn short term movements 

in shares prices to our advantage, delivering a higher 

compound rate of return over the long run. 

About the team 

   

Sam Lecornu 
Co-Founder & Chief Executive (CEO) 

Duke Lo, CFA, MBA. 
Co-Founder & Portfolio Manager 

John Lam, CFA. 
Co-Founder & Senior Analyst 

20 Years industry and funds 
management experience 

16 Years industry and funds 
management experience 

18 Years industry and funds 
management experience 

Sam was born in Australia and has lived in Asia 
for 11 years. 

Sam holds a Bachelor of International Business, 
a Bachelor of Commerce and a Graduate 
Diploma in Applied Finance and Investments. 
Recognized as one of Asia’s ‘Best-of-the-Best’ 
Chief Investment Officers (CIO) Sam received 
CIO of the Year-HK Equity by Asia Asset 
Management in 2014 & 2015. 

Sam is known for his very strong track record. 
He attests the performance from the mentoring 
he received early in his career.  

Sam and the team believe in responsible 
investing and have a key focus on environment, 
social and governance aspects (ESG).  

Duke was born in Taiwan and received his 
education in Australia and Hong Kong and has 
lived in Asia most of his life.  

Duke holds an MBA from HK University of 
Science of Technology, a Master of Commerce 
(University of NSW), a Bachelor of Engineering 
(1st Class Honors) and is a Chartered Financial 
Analyst (CFA).  
 
Duke is known as a ‘realist’. He is widely 
recognised for his ability to cross check and 
‘verify’ information. He is an expert in 
‘scuttlebutt’ analysis and thinking laterally - 
checking information across customers, 
competitors and suppliers.  

 

John was born in Hong Kong and received his 
education in Australia and has lived in Asia most of 
his life. 

John holds a Bachelor of Engineering (Honors 1st 
Class), Bachelor of Science and is a Chartered 
Financial Analyst (CFA).  
 
Prior to his asset management career, John was an 
R&D engineer in Telecom, Artificial Intelligence and 
Geographical Information Systems based in 
Singapore and Hong Kong 

John is known as ‘The Professor’ given his high level 
of intellect (high IQ) and pedantic research and 
testing of investment opportunities with enormous 
detail and consideration.   
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Over the quarter we have met many potential investments, 

new investors and potential investors.  

We thank everyone equally that puts trust in us.  

We have enjoyed every part of forging these long-term 

relationships based upon this deserved trust. Similarly, 

Stonehorn’s proprietary due diligence and research methods 

are based on a seamless collaboration with each member 

correctly trusting each other.  

We truly believe our process and philosophy of investing 

alongside our clients with complete alignment of interests in 

everything we do is one that creates an environment of lasting 

relationships.  

With our warmest thanks,  

Sam Lecornu, Duke Lo and John Lam

 

How to assess technology-led businesses 

 

Investors familiar with our investment approach know of 

our bias towards investing in simple, capital-light 

businesses with few moving parts.  

Historically, this approach has favoured investments in 

consumer companies with low working capital 

requirements. These allow us to confidently predict the 

future economics of the business many years out. 

The accelerating pace of technological development 

demands an adaptation of this approach, especially as 

technology now forms a part of most investment decisions. 

Many technology companies possess the capital-light 

model we favour; far fewer are ‘simple’. Valuing them to a 

high degree of comfort is therefore more difficult. The 

refinement in our approach to such companies is to look 

for elements that stay relatively constant over our 

investment period. This allows us to reliably assess their 

earnings potential amid the twists and turns of 

technological change. 

Consider a lithium battery business. Lithium is the lightest 

metal on earth. As long as the energy it can store for a 

given weight remains an important consideration for 

mobile energy storage, we can confidently predict that 

lithium batteries will continue to be widely used for the 

foreseeable future. 

Energy storage transitions take time. The move from lead-

acid battery technology to lithium has taken more than a 

century. Having become accustomed to storing ever-more 

information on smaller slivers of silicon, our phones are 

becoming larger and heavier as a result. Moore’s Law may 

apply to silicon - albeit with declining impact - but the 

physics of lithium battery storage escape it, along with a 

host of other technologies.  

Technology constants like this mean we can make reliable 

predictions about lithium battery businesses well into the 

future. 

The smartphone camera lens business is another example. 

Whilst consumers generally expect new products to get 

cheaper over time, over a billion users upgrade their 

phones each year, often at higher prices, for additional 

features. The phone camera is a central part of that value 

proposition, a fact not lost on Apple and other high-end 

manufacturers.  

Smartphone camera lenses are not like TVs or other 

consumer electronics, where prices typically halve every 

few years. The technical difficulty in perfecting such lenses 

and the ability to improve the technology behind them 

mean a reliable assessment of the economics of the 

business is possible. In our view, understanding the 

underlying economics of a business is about 

comprehending what factors are likely to change over time 

and what might remain constant.  

Then one must consider whether the purchase price is 

sufficiently adequate to compensate for the risks attached 

to the variables. 

 

John Lam, CFA. 
Co-Founder & Senior Analyst 
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Stock Attribution  

The main performance detractor for this quarter is a 

company called BYD. As we will elaborate, its share price 

performance over this quarter has little to do with the 

change in its intrinsic value during this period. 

In 2010, Charlie Munger described BYD as a “miracle 

worker in the new-product-creation world”. If anything, its 

reputation has only grown since.  

BYD has the largest market 

share in electric vehicles 

(EVs) in China, the second 

largest in lithium-ion 

batteries and is the only 

battery-powered elevated 

rail manufacturer in the 

world. As a maker of its 

own batteries, it’s also the 

world’s only fully-

integrated EV 

manufacturer. 

BYD also embodies many 

of the issues that make investing in this region so 

fascinating for people like us, and so challenging for 

western-orientated investors.  

Remember how the company experienced 15 quarters in 

the last 10 years when its share price moved by more than 

20% from the previous quarter? As is the case with many 

industries in China, near term share price movement has a 

lot to do with government policies. 

Compared with gasoline powered vehicles, EVs are not yet 

cost-competitive. The Chinese government offers consumer 

subsidies to encourage rapid adoption for two reasons. 

First, to cut carbon emissions and reduce the growing 

problem of air pollution in major Chinese cities, the subject 

of regular environmental protests. The second and more 

important reason is that China is an increasing net importer 

of crude oil, sourcing over two-thirds of crude oil supply 

from Russia, Saudia Arabia, Iraq and other politically 

volatile countries. For China, fast adoption of EVs is an 

issue of energy security. 

These challenges are also seen as an opportunity, not just 

to cut pollution (ESG investing is very important to us) and 

become less dependent on foreign sources of energy, but 

to create a domestic manufacturing industry to rival 

Western car makers.  

Here, the interests of private capital and the Chinese 

government coalesce in a way that they rarely do in the 

west. 

Automotive manufacturing is a business dominated by 

scale. Those companies that have spent decades perfecting 

supply chains, products and production processes, are most 

likely to prevail. The advent of EVs allows Chinese 

manufacturers to compete from the same starting point as 

Western incumbents, with first mover advantages. The 

setting of charging standards for electric vehicles, for 

example, will likely be led by the player with the largest 

market share due to network externality effects. 

That’s the big picture view of how BYD’s interests coincide 

with those of the Chinese government. The short-term 

price movements in BYD’s share price are best explained 

not by company-driven news but by Government policy. 

China has been providing consumer subsidies for EV 

purchases since 2011. As manufacturing gains scale per 

vehicle subsidies have fallen. Nevertheless, over each of the 

past seven years, China has maintained over 50% EV sales 

growth. Then, in June, another subsidy cut saw EVs sales 

growth turn negative in July and August. This suggested the 

most recent cut was more than what the industry could 

deal with.  

In this instance, government policy towards EV 

manufacturing, like lithium’s capacity to store energy, is 

unlikely to change. We expect the government to adjust the 

pace of the subsidy decline in coming quarters to promote 

continued growth in electric vehicle sales. In the meantime, 

BYD’s share price is down 17% during the quarter. 

The short-term decline in EV sales growth may worry some 

investors. Those with an understanding of the interplay 

between Chinese Government policy and BYD’s current 

capabilities and future potential would see it more 

opportunistically. BYD is one of our largest active holdings. 

Government attitudes towards energy security, along with 

the desire for a large renewables sector and less pollution, 

will almost certainly endure. EV subsidies, however, may 

not. Nor do they need to. A BYD plug-in hybrid model to be 

launched next year will be just Rmb7,000 (around 

US$1,000) more expensive than the conventional engine 

version of the same model (after the zero purchase tax 

advantage for EV in China). The price-to-performance ratio 

of electric vehicles will continue to improve and, for some 

market segments, will in coming years surpass those of 

conventional vehicles. 

John Lam, Co-Founder of 

Stornehorn with Chuan-Fu 

Wang, Chairman of BYD 
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One final constant that’s key to our favourable view of BYD 

- its ability to innovate. Most joint ventures between 

Chinese companies and foreign partners entail a technology 

transfer. The foreign partner gets access to the world’s 

biggest and fastest growing market; China gets access to 

proprietary technology. 

BYD’s recent partnership with Toyota upends the 

traditional dynamic. The agreement is to jointly develop 

electric vehicles, with BYD supplying onboard batteries and 

other components. This is a technology-for-technology 

partnership, the first of its kind for a Chinese automotive 

manufacturer, evidence of the company’s innovative skills 

and China’s march up manufacturing value chain. 

BYD has gained market share in EVs and lithium batteries; 

has made technological breakthroughs in a number of 

products; and is expanding its competitive advantages 

through scale and production process improvements. 

Miracle worker, indeed. 

Over the quarter, our assessment of BYD’s intrinsic value 

has steadily increased. Rather than the share price, this is 

the measure to watch. 
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At the Wesco annual meeting in 

2010, Charlie Munger told the 

story of the northern pike, an 

aggressive and predatory species 

of fish. Throw a few into a lake 

dominated by trout and soon 

enough, said Charlie, there will be 

a lot less trout and some very big 

pikes. We believe Kakao, like 

China’s Tencent and Amazon, is 

South Korea’s northern pike.  

Our history with the company stretches back six years, 

firstly as customers using the instant messager app Kakao 

Talk and secondly as shareholders of Loen, a company 

Kakao acquired in 2016. In much of the world, Facebook 

Messenger, LINE, WeChat and WhatsApp dominate. Not in 

South Korea (pop. 51m), where Kakao Talk has over 44m 

users and a 97% market share.  

This level of penetration offers huge opportunities and 

Kakao is relentlessly focused on capitalising on them. 

Despite doubts about the company’s ability to monetise its 

user base, last year Kakao Talk generated revenues of 

US$350m, split between advertising and e-commerce 

revenue. Advertisers claim the ‘click through rate’ on Kakao 

Talk is double that of other digital platforms, prompting 

Nike Korea and other high-profile brands to jump aboard. 

This year, we expect Kakao Talk to generate revenues of 

more than US$500m, a 50% increase, helped by the 

company’s new Bizboard product. South Koreans are 

hooked on Kakao Talk and the company, like Facebook and 

Google before it, has proved users are more than willing to 

engage with the advertising that supports it. Rapid revenue 

growth is almost a given. 

When you own an app that everyone uses to communicate, 

a payment system is a logical extension. Partnering with 

AntFinancial, which invested USD$200m in Feb 2017, Kakao 

Pay is a money-transfer and payment platform that allows 

credit card, mobile phone and cash payments with one 

password, bills included. In our travels to South Korea we 

tracked customers in coffee shops and convenience stores 

using this cash-less technology with the upmost ease.  

With 28m registered users, 15m monthly active users and 

US$16.6bn in gross merchandise value last calendar year, 

Kakao Pay is quickly moving towards profitability. The 

company occupies pole position to become the Alipay or 

WeChat Pay of South Korea. 

The push into online financial services has continued with a 

38% ownership of Korea’s largest internet-only bank, 

partnering with the likes of eBay, Tencent and KB Kookmin. 

With deposits of US$12.4bn and US$1.1bn in capital, this 

business could be worth more than double current 

consensus estimates. 

To the company’s third major division - mobility. People on 

the move want easy access to taxi bookings, ride sharing 

and help finding parking spots. Kakao Mobility apps meet 

these needs. Kakao T already dominates taxi bookings but 

ridesharing in South Korea is under-developed and Uber 

has struggled to make an impact. This may soon change. A 

recent agreement with the taxi industry means Kakao 

Mobility is well placed to dominate ridesharing. TPG, which 

invested US$450m in this division just over two years ago, 

should be pleased with progress.  

 

Sam Lecornu 
Co-Founder & Chief Executive (CEO) 

 

 

 

 

 

 

Stock Focus: Inside South Korea’s Tencent 
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The company’s reach extends well beyond fintech, banking, 

chat and mobility into music (Kakao M), content (Kakao 

Page, Kakao TV, Daum Webtoon) and gaming (Kakao 

Games, with investors including Netmarble and Tencent). 

Some of these businesses are likely to list at some point, 

creating further value for Kakao shareholders. 

South Korea’s advertising market is worth over US$11bn, of 

which 40% is allocated to digital channels. Kakao, through 

its extensive range of apps and services, aims to capture an 

ever-growing slice of this market. 

It’s a thrilling prospect. Imagine a business that combined 

Uber, Spotify, What’s App, Netflix, Facebook, Alipay and 

Nintendo and you can understand the potential. Kakao has 

elements of each, albeit without the global reach (some 

services are being launched in Japan, Indonesia and other 

southeast Asian countries). Against this backdrop, the 

calibre of Kakao’s investment partners is less surprising. 

Kakao has built a sophisticated and profitable ecosystem, a 

‘super-app’ if you will. Benefiting from economies of scale 

and network effects, the company, like early stage Amazon 

and Facebook, is now intent on monetising high levels of 

engagement and growth. Another chaebol weighed down 

by internal politics and compromised management, this is 

not. Through a series of strategic acquisitions and organic 

growth, Kakao management has proved itself to be 

ambitious, capable, entrepreneurial and focused. 

It is, however, a complex beast. Whilst meeting with Kakao 

management six months ago, a hedge fund manager sitting 

next to me said to the management of Kakao, “Make it easy 

for me. I can’t see the value unless it is right in front of me.”  

That sums up the investment mindset of mainstream asset 

managers towards Kakao. It takes deep research and time 

to understand this business, with a focus on thinking rather 

than spreadsheets. As Munger once put it, “People 

calculate too much and think too little.” 

Any one of Kakao’s three primary business lines has the 

potential to surpass the company’s current market 

capitalisation. The remaining businesses are lottery tickets, 

albeit it with far higher odds thanks to network effects and 

management acumen. 

None of this value is immediately apparent from a 

numerical analysis. But once you understand the northern 

pike effect, and the winner-take-all environment in which it 

operates, the opportunity reveals itself. 

Over the last quarter Stonehorn has been adding to its 

position. Kakao is one of the most exciting opportunities in 

our portfolio and one of our highest active weights 

accordingly

 

IDENTIFY – at Stonehorn, what are we looking for? 
 

     

Northern Pikes Super Jumbos Top Drawers Charlies and Warrens 

“Introduce a northern pike 
into a pond and sooner or 
later you have a pond of only 
northern pikes.” 

“Companies with a very long 
runway ahead of it.” 

“Put it in your top drawer and 
leave it there for the 
grandchildren.” 

“Berkshire Hathaway styled 
companies in Asia.” 

• Disruptors of the market 

• Takedown the competition  

• Constantly adapting to the 
environment 

• New industries and new 
technologies  

• Innovation  

 

• Clear long-term trend ahead 

• Strong tailwinds such as 
regulatory support, 
demographic growth 

• High growth industries, the 
industry is growing GDP-
plus. 

 

• Blue chip and highest quality  

• Dominant market share 

• World-class stewardship  

• Simple and easy to understand 

 

• High castles and wide 
economic moats 

• Unique comparative advantage  

• Clear earnings visibility  

• Monopoly or duopoly 
businesses  

• Strong comparative advantages 
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Portfolio Commentary 

 

Top Active Positions Weight 

Baidu Inc 5.7% 

Kakao Corp 4.4% 

BYD Co 4.3% 

Shanghai Int’l Airport 4.3% 

CP All 3.7% 

 

Class A Performance 
 

Absolute Relative 

Jun 19 0.50% -0.22% 

Jul 19 -0.94% 0.82% 

Aug 19 -4.98% -0.60% 

Sep 19 0.68% -0.99% 

Since Inception * -4.76% -0.95% 

* Inception date 21 Jun 2019, net of fees. 

 

Class I Performance 
 

Absolute Relative 

Jun 19 2.00% -1.00% 

Jul 19 -0.91% 0.86% 

Aug 19 -4.96% -0.58% 

Sep 19 0.70% -0.97% 

Since Inception ** -3.27% -1.63% 

** Inception date 11 Jun 2019, net of fees.  

Although the portfolio slightly underperformed the 

benchmark in the quarter, this isn’t something that unduly 

concerns us. As long as the underlying businesses perform 

according to our expectations, short term movements in 

share prices have little import, except as potential buying 

opportunities. 

That was the case with the aforementioned BYD, CRRC - the 

world's largest supplier of rail transit equipment - and China 

search business Baidu. Each contributed to the under-

performance but are developing according to our original 

thesis. 

Soft forward guidance in the case of BYD, little news 

regarding open tenders from CRRC and modest advertising 

expectations relating to Baidu prior to its results allowed us 

to increase our positions at attractive prices. 

This is consistent with our approach; short-term 

underperformance is usually a prerequisite to 

outperformance over many years. Short-term 

underperformance is therefore to be welcomed rather than 

feared. 

This is especially so given that BYD and CRRC are seen as 

potential beneficiaries of government policies. The 

upcoming 4th Plenum will entail a discussion of policy 

measures; it’s quite possible sentiment towards these 

stocks will rapidly return. In the meantime, opportunity 

beckons. 

In Taiwan, one company has departed from our investment 

theses. With an exposure to China’s health food 

supplement sector, it’s currently facing regulatory scrutiny 

and a general retail consumption slowdown. The surprising 

drop in monthly sales, contrary to management’s prior 

guidance, prompted a rethink and a reduction in our 

exposure.  

We also sold out (at around the same price as our entry) of 

our holding in Autohome, a Chinese online advertising 

platform for cars, when early evidence of margin pressure 

emerged. The company subsequently reported a 700bps 

margin contraction as the share price has fallen since we 

have sold. Such is the life of a portfolio manager.  

Some days you get lucky, other days not so much. 

Unfortunately, our first day of trading fell into the latter 

category. Deploying cash on what turned out to be a 

particularly volatile inception day led to a loss of 60-80bps 

on execution timing and FX transaction effects (the 

portfolio remains unhedged). Our first investors being 

ourselves and our partner Trawalla Capital. This explains 

the performance gap between the Class I and Class A 

 

Duke Lo, CFA, MBA. 
Co-Founder & Portfolio Manager 
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shares. Over time this impact will diminish as long-term 

company performance rather than short term transactions 

drives returns. 

At the quarter’s close, the portfolio consisted of 24 stocks, 

the top five accounting for 30% of the portfolio. Active 

share of our portfolio is around 70%. We take pride that 

our unconstrained portfolio does not reassemble 

something that looks like an index.  

Country allocations are listed in the table below showing 

China accounting for almost 40% of the portfolio. This is as 

it should be. Based on valuation and long-term prospects, 

China offers great opportunities.  

We have an 8% exposure to China A shares, the majority in 

consumer-related sectors. The importance of A shares to 

investors will only increase over time. Investing in 

monopoly assets and companies that are set to benefit as 

China moves up the value chain, increasing it’s already vast 

middle class, already offers exciting opportunities. 

One such example - a Chinese duty-free monopoly - was 

introduced to the portfolio this quarter and more are 

expected. 

Hong Kong, meanwhile, is being hit by a slowdown in retail 

and inbound tourism, which explains our underweight 

position. 

As for India, with a market price-to-earnings ratio of 18.5x 

and rapidly falling GDP growth forecasts, we’re having 

trouble finding good opportunities. Public sector banks are 

in dire straits and the shadow banks are in crisis. Liquidity 

isn’t the issue but the transmission of it is. Numerous 

defaults, particularly among property developers are the 

result. The Government last month unexpectedly slashed 

corporate tax rates but the problems are deep. It’s even 

harder to find compelling opportunities in Malaysia, hence 

our nil exposure to the country. 

From a sector allocation perspective, we have zero 

exposure to Energy, Materials and Utilities, preferring 

instead to focus on Consumer Services, Discretionary and 

Staples, where the environment is more predictable and 

the companies within it tend to be of a higher quality with 

better growth prospects. Such businesses typically survive 

and thrive throughout the business cycle and therefore 

generally make for better long-term investments. 

The portfolio currently has a bias towards mid-to-large 

capitalization stocks, the result of the current opportunity 

set. We aim to add more small and mid-cap stocks to the 

portfolio at some point.  

As for cash, this is now at the time of writing around 4% of 

the portfolio’s total value, which is where we expected it to 

be at this point. 

 It’s been a fascinating initial quarter.  

 

Sector  Allocation Weight 

Financials 20.2% 

Information Technology 18.6% 

Consumer Discretionary 15.9% 

Communication Services 15.8% 

Industrials 7.8% 

Consumer Staples 6.9% 

Real Estate 5.9% 

Health Care 1.9% 

Cash 7.0% 
 

Country Allocation Weight 

China 39.3% 

South Korea 14.6% 

Taiwan 10.6% 

India 7.7% 

Hong Kong 6.9% 

Thailand 4.1% 

Philippines 3.5% 

Indonesia 3.3% 

Singapore 3.1% 

Cash 7.0% 
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Disclaimers 
 

This document is prepared by Stonehorn Global Partners Limited 

(Stonehorn Global Partners).  

Stonehorn Global Partners is regulated by the Securities and Futures 

Commission of Hong Kong under Hong Kong law, which differ from 

Australian laws. Pursuant to Class Order 03/1103 issued by the 

Australian Securities and Investments Commission, as it continues to 

apply by force of ASIC Corporations (Repeal and Transitional) 

Instrument 2016/396 and ASIC Corporations (Amendment) Instrument 

2018/807, Stonehorn Global Partners is not required to hold an 

Australian financial services licence under the Corporations Act 2001 

(Cth) in respect of its provision of financial services in Australia.  

Stonehorn Global Partners is only permitted to provide financial 

services in Australia to wholesale clients as provided for in the 

Corporations Act 2001 (Cth). This document must not be relied on for 

purposes of any investment decisions. The contents of this document 

have not been reviewed by any regulatory authority in Hong Kong.  

Neither the fund nor the fund’s offering memorandum have been 

authorized or approved by the Securities and Futures Commission in 

Hong Kong. You are advised to exercise caution in relation to the 

offer. If you are in any doubt any of the contents of this document, 

you should obtain independent professional advice. Investors should 

rely only on the fund’s offering documents when making any decision 

to invest. Before investing in any Company, we recommend that all 

relevant documents, such as reports and accounts and prospectus 

should be read, which specify the particular risks associated with 

investment in the Company, together with any specific restrictions 

applying and the basis of dealing. 

This document is published as a service for reference purposes only 

and not to solicit any action based upon it. This document does not 

constitute or form part of any offer or invitation to sell or any 

solicitation of any offer to purchase or subscribe for shares in the 

Company. The information disclosed in this document remains subject 

to revision without prior notice.  

General Risk Factors (for more details, please refer to the fund’s 

offering document): The value of any investments or any income 

generated may go down as well as up and is not guaranteed. Past 

performance will not necessarily be repeated. Changes in exchange 

rates may have an adverse effect on the value, price, or income of any 

investment. There are additional risks associated with investing in 

emerging or developing markets.  

 

 

 

 

 

 

There is no assurance or guarantee that the investment objective of 

the Company will be achieved, and investment results may vary 

substantially overtime. This document may only be distributed in or 

from Singapore to (i) "institutional investors" pursuant to Section 304 

of the Securities and Futures Act, Chapter 289 of Singapore (the 

"Act"), (ii) "relevant persons" pursuant to Section 305(1) of the Act, 

(iii) to persons who meet the requirements of an offer made pursuant 

to Section 305(2) of the Act, or (iv) pursuant to, and in accordance 

with the conditions of, other applicable exemption provisions of the 

Act.  

In Switzerland, the Fund is considered foreign investment schemes 

pursuant to Art. 119 of the Swiss Federal Collective Investment 

Schemes Act (CISA). No application has been submitted to the Federal 

Financial Market Supervisory Authority (FINMA) to obtain approval 

within the meaning of Art. 120 CISA to offer or distribute the 

investment in or from Switzerland to “Non-Qualified Investors”, and 

no other steps have been taken in this direction. Consequently, 

investors do not benefit from the specific investor protection and/or 

FINMA supervision pursuant to the CISA and its implementing 

ordinances. Any offer or sale must therefore be in strict compliance 

with Swiss law, and in particular with the provisions of the Collective 

Investment Schemes Act and its implementing ordinances, and FINMA 

circular 2013/9 on distribution of collective investment schemes.  

No person or entity is authorized to offer or sell the Shares or 

distribute any Fund Documentation, including the Prospectus, the 

Articles of Incorporation and annual reports issued by the Fund from 

time to time or promotional material pertaining to the Fund in or from 

Switzerland other than to "Qualified Investors", as defined in Article 

10 of the CISA and Articles 6 and 6a of the CISO and any circulars 

issued by FINMA.  

The Fund has appointed as Swiss Representative Oligo Swiss Fund 

Services SA, Av. Villamont 17, 1005 Lausanne, Switzerland, Tel: +41 21 

311 17 77, email: info@oligofunds.ch. The Fund’s paying agent is 

Helvetische Bank AG. Any Fund Documentation may be obtained free 

of charge from the Swiss Representative in Lausanne. In respect of the 

Shares distributed in or from Switzerland, the place of performance 

and jurisdiction is at the registered office of the Swiss Representative. 



11 | P a g e  

 

 

     

 

 

 

About Stonehorn Global Partners 

Stonehorn Global Partners (Stonehorn) is majority owned by its staff who 

believes that alignment of interest with their clients is what builds 

sustainable partnerships. 

Stonehorn’s founding members have partnered together in Asia for over 

10 years and have a long and strong record investing in Asian equities. 

Since then they have built an extensive network of relationships with 

Asian companies, government bodies and industry contacts. 

This level of access together with their experience allows them to select 

investments carefully by cross-checking investment assumptions with 

management discussions, financial analysis and industry checks. 

Stonehorn conducts research via a deep dive bottom up approach 

focusing on Environmental, Social and Governance (ESG) factors. 

Stonehorn’s proprietary due diligence and research methods are based 

on a seamless collaboration with each member correctly trusting each 

other. 

For more information visit: www.stonehornpartners.com 

Stonehorn Global Partners Limited 
 
For general enquiries:  
Phone : (852) 3619 4721 
Fax : (852) 3619 4727 
Email : contact@stonehornpartners.com 
 
Suite 1203, Beautiful Group Tower 
77 Connaught Road, Central, Hong Kong 
 

http://www.stonehornpartners.com/
mailto:contact@stonehornpartners.com
mailto:contact@stonehornpartners.com

